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Escape from the everyday stresses in your life and unwind with Chromalaxing,
Kaleidoscope Series, Adult Coloring Book #1. The first book in this great new
series. Forty intricately and delightfully designed images. Printed one side per
page. The reverse side includes the image number so you can leave your
thoughts and specific feedback for us per image. Your finished work may be
suitable for framing or gift giving. Our website (http://www.chromalaxing.com)
features fun art contests. Enter today and show us your masterpiece for a chance
to win great prizes. Vote for your favorites too. Our designs offer a pleasing
variety in image complexity suitable for beginner to expert-level. Provides
unlimited hours of relaxing stress relief, as well as an enjoyable artistic outlet.
Tap into the soothing and rejuvenating effects that coloring has been shown to
produce. Join countless adults all over the world and rediscover the fun and
relaxing hobby of coloring. Grab your pencils, pens... relax and explore your
creative side today.
The coffeehouse has become the new center of the universe. "What's Your
Coffee Strategy?" walks the reader through understanding and benefiting from
this new cultural phenomenon introducing powerful concepts such as... - How to
Immediately Connect with ANYONE. - Master The Art of the Coffee
Conversation. - Win Clients - The Blueprint for Killer Business Conversations Never Be Nervous - Conversational Confidence & Personal Presence. - How to
Attract People & Be Unbelievable Personable - Using Coffeehouse as a Personal
Headquarters - The Secrets to Building an Unstoppable Personal Brand - How to
Win with The Coffee Strategy. - ... "What's Your Coffee Strategy?" has been
called the "How to Win Friends & Influence People" of the modern era. A must
read.
A heart-warming story about a young, purple penguin named Cameron, who
grows up in a village of red and blue penguins. Cameron knows that he is
somehow different from the other red and blue penguins in his village, but doesn't
let that stop him from finding happiness. Through his experiences, Cameron
learns about equality and the importance of being true to himself.
An Easy to Digest Summary Guide... ??BONUS MATERIAL AVAILABLE
INSIDE?? The Mindset Warrior Summary Guides, provides you with a unique
summarized version of the core information contained in the full book, and the
essentials you need in order to fully comprehend and apply. Maybe you've read
the original book but would like a reminder of the information? ? Maybe you
haven't read the book, but want a short summary to save time? ? Maybe you'd
just like a summarized version to refer to in the future? ? In any case, The
Mindset Warrior Summary Guides can provide you with just that. Lets get
Started. Download Your Book Today.. NOTE: To Purchase the "Pitch
Anything"(full book); which this is not, simply type in the name of the book in the
search bar of your bookstore.
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A time to reflect on my seventy years of life. Maybe some folks will be interested
in my life and the folks I have met, or maybe not. This is a non-tradiitonal memoir,
filled with alphabetical vignettes nit chronological ones. I have made a foray into
fiction with an asterisk: in those cases where I have marked the vignette as
fictional, it might be 100 percent not true, but in many cases I knew of, was part
of, or heard from others about the story itself. At any rate, the entire book is my
recollection of things past, and as in all recollections, the more distant the
memory the clearer the details.
The best salespeople don’t sell products: they sell themselves. A traditional
sales approach means making hundreds of calls while desperately hanging on to
a sliver of hope that one or two people might respond favorably to the call…
Purchase this in-depth summary to learn more.
Advice for every pitch situation a modern day entrepreneur will encounter
Whether you're pitching for funding, the media, or to potential customers and
partners, to survive and succeed as an entrepreneur, you have to know how to
deliver a high-impact pitch. Here's the Pitch reveals powerful proven techniques
to get your audience to take the action you want. You'll learn the same strategies
and tactics that have been used by entrepreneurs to raise millions of dollars,
secure partnerships, and win big sales contracts. Here's the Pitch provides
advice for every possible pitch situation, including virtual and Web 2.0 pitches.
This book: Demonstrates proven, effective pitch techniques Offers step-by-step
advice for preparing your pitch Helps you develop a confident, winning mind-set
Examines a range of pitch scenarios entrepreneurs frequently encounter Don't
lose out on your next big sale, bid for exposure, or investment proposal for lack of
skills. Here's the Pitch provides a complete toolkit that will enable you to deliver a
confident, engaging, and successful pitch.
When Aislinn Amon's father disappears, her mother drags her from New York to Indiana where
she is to attend a new boarding school - Source High. At Source High, Aislinn finds herself in a
whole other world than what she knew. Everyone has something supernatural about them,
including her. Soon, she finds that she's not the normal, rebel, messed up teenage girl she
thought she was. Her friends try to help her along the way when trouble comes knocking on
her door. People die, she finds herself falling in love with, something she swore she'd never do,
and secrets start to form. Can Aislinn cope with everything that's happening? Can she handle
the life she's been forced to deal with? Or will she crack under the heavy pressures laid upon
her seventeen-year-old shoulders?
NALI By Esther Henry In an era of darkness, mystery, tropical jungles and cannibalism, Nali
tries to buck the ancient traditions, only to find herself deeply entrenched in them. As a young
girl full of dreams, she is given to a tribal elder in marriage and quickly learns that her girlhood
dreams could be shattered overnight. The rain forest held a secret refuge that only Nali knew,
where she took her dreams and her delusions. Will she be forced to succumb to a subservient
role the rest of her life, or can she overcome the hopelessness that comes with isolation,
ignorance and tradition? Deep in the heart of New Guinea lies the village of Mendoka,
beautifully camouflaged from the rest of the world. Although the village has yet to be
discovered, the outside world would soon have an influence on their lives. An interruption to
their peaceful simplicity would both terrify them and cause them to search for answers.
Readers will be able to follow the lives of those who lived in a much simpler time and become
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immersed in the culture that controlled their everyday existence.
TV's most popular pitchman reveals the secrets of pitching to get what you want in virtually any
situation. Anthony "Sully" Sullivan went from selling car washers in rainy Welsh street markets
to selling to audiences of millions around the world as the face of OxiClean. How did he do it?
Convincing people to give you what you want is an art form that takes charisma and
confidence. But no great pitchman achieves success based on those qualities alone. The good
ones make themselves great with practice and discipline, mastering a series of skills that
Sullivan dubs the ten "Pitch Powers." These are essential techniques he's learned in more than
twenty-five years "on the joint" (that's pitchman-speak for the area where you're selling). For
the first time ever, Sullivan reveals the secrets behind his seemingly superhuman ability to
persuade others--even if they start out regarding you with suspicion or even hostility. Do it right
and you'll change minds, open doors, get opportunities, turn adversaries into allies, make more
money, and gain the kind of confidence that makes other people want to know you. From the
first Pitch Power ("Know Your Acceptable Outcomes") to the last ("Finish with
Confidence")--with invaluable strategies along the way on using your flubs to get a laugh, how
to deal with push-back, and more--Sullivan reveals that pitching is all about engaging a person
face-to-face and eye-to-eye so they feel like you're speaking directly to them, even if there are
fifty other people in the room. It's turning a crowd of strangers with their arms folded into a
legion of fans ready to say "yes" enthusiastically to whatever you propose, what Anthony
Sullivan calls fierce agreement. It's the power to get the job, get the girl (or guy), get the part,
make money, get better service, advance your career--do just about anything you want to do.
Gold Medal Winner--Tops Sales World's Best Sales and Marketing Book “Fast, fun and
immensely practical.” —JOE SULLIVAN, Founder, Flextronics “Move over Neil Strauss and
game theory. Pitch Anything reveals the next big thing in social dynamics: game for business.”
—JOSH WHITFORD, Founder, Echelon Media “What do supermodels and venture capitalists
have in common? They hear hundreds of pitches a year. Pitch Anything makes sure you get
the nod (or wink) you deserve.” —RALPH CRAM, Investor “Pitch Anything offers a new method
that will differentiate you from the rest of the pack.” —JASON JONES, Senior Vice President,
Jones Lang LaSalle “If you want to pitch a product, raise money, or close a deal, read Pitch
Anything and put its principles to work.” —STEVEN WALDMAN, Principal and Founder,
Spectrum Capital “Pitch Anything opened my eyes to what I had been missing in my
presentations and business interactions.” —LOUIE UCCIFERRI, President, Regent Capital
Group “I use Oren’s unique strategies to sell deals, raise money, and handle tough
situations.” —TAYLOR GARRETT, Vice President, White Cap “A counter-intuitive method that
works.” —JAY GOYAL, CEO, SumOpti About the Book: When it comes to delivering a pitch,
Oren Klaff has unparalleled credentials. Over the past 13 years, he has used his one-of-a- kind
method to raise more than $400 million—and now, for the fi rst time, he describes his formula to
help you deliver a winning pitch in any business situation. Whether you’re selling ideas to
investors, pitching a client for new business, or even negotiating for a higher salary, Pitch
Anything will transform the way you position your ideas. According to Klaff, creating and
presenting a great pitch isn’t an art—it’s a simple science. Applying the latest findings in the
field of neuroeconomics, while sharing eye-opening stories of his method in action, Klaff
describes how the brain makes decisions and responds to pitches. With this information, you’ll
remain in complete control of every stage of the pitch process. Pitch Anything introduces the
exclusive STRONG method of pitching, which can be put to use immediately: Setting the
Frame Telling the Story Revealing the Intrigue Offering the Prize Nailing the Hookpoint Getting
a Decision One truly great pitch can improve your career, make you a lot of money—and even
change your life. Success is dependent on the method you use, not how hard you try. “Better
method, more money,” Klaff says. “Much better method, much more money.” Klaff is the best
in the business because his method is much better than anyone else’s. And now it’s yours.
Page 3/9

Read PDF Pitch Anything
Apply the tactics and strategies outlined in Pitch Anything to engage and persuade your
audience—and you’ll have more funding and support than you ever thought possible.
Enjoy 20 limited-detail illustrations, designed for those who would rather keep it simple. Each
page was hand-drawn and edited by K J Kraemer, with you in mind. If you don't want to spend
days on a project or just want room to get creative, this adult coloring book is for you!
This is a Summary of Oren Klaff's Pitch Anything: An Innovative Method for Presenting,
Persuading, and Winning the Deal When it comes to delivering a pitch, Oren Klaff has
unparalleled credentials. Over the past 13 years, he has used his one-of-a-kind method to
raise more than $400 million--and now, for the first time, he describes his formula to help you
deliver a winning pitch in any business situation. Whether you're selling ideas to investors,
pitching a client for new business, or even negotiating for a higher salary, Pitch Anything will
transform the way you position your ideas. According to Klaff, creating and presenting a great
pitch isn't an art--it's a simple science. Applying the latest findings in the field of
neuroeconomics, while sharing eye-opening stories of his method in action, Klaff describes
how the brain makes decisions and responds to pitches. With this information, you'll remain in
complete control of every stage of the pitch process. Pitch Anything introduces the exclusive
STRONG method of pitching, which can be put to use immediately: Setting the Frame Telling
the Story Revealing the Intrigue Offering the Prize Nailing the Hookpoint Getting a Decision
One truly great pitch can improve your career, make you a lot of money--and even change
your life. Success is dependent on the method you use, not how hard you try. "Better method,
more money," Klaff says. "Much better method, much more money." Klaff is the best in the
business because his method is much better than anyone else's. And now it's yours. Apply the
tactics and strategies outlined in Pitch Anything to engage and persuade your audience--and
you'll have more funding and support than you ever thought possible. Available in a variety of
formats, it is aimed for those who want to capture the gist of the book but don't have the
current time to devour all 240 pages. You get the main summary along with all of the benefits
and lessons the actual book has to offer. This summary is not intended to be used without
reference to the original book.
The bestselling sales classic! Revised and expanded to help you supercharge personal and
team performance in today's ultra-competitive sales environment "People make buying
decisions emotionally and justify them logically." That shrewd, timeless insight from the first
edition of this bestselling book has become a “no-brainer” among sales professionals. Now
You Can't Teach a Kid to Ride a Bike at a Seminar comes with new insights, information, and
tools every sales leader can use. It combines Sandler's classic, battle-tested advice on driving
personal and organizational success by breaking the rules of conventional selling with up-todate best practices from experienced trainers of Sandler, now run by David Mattson.
Discover the wonder of a life with God you can't contain. The pages of scripture are full of
ordinary people who walked with God as he poured himself out through them to a world in
need. What if God never changed? What if he is still speaking to us and longing to work
miraculously through us? What if it isn't a matter of more training or effort but simply receiving
and releasing everything he already purchased? "Life in the Overflow" invites you to know God
intimately as your Daddy in a way that spills out of you naturally. Filled with disarming honesty
and fervent expectation, this book mirrors a reflection of who you are, who your God is and
what he actually longs to do through "ordinary, messy kids" today!
Want to deliver a pitch or presentation that grabs your audience’s ever-shrinking attention
span? Ditch the colorful slides and catchy language. And follow one simple rule: Convey only
what needs to be said, clearly and concisely, in three minutes or less. That’s the 3-Minute
Rule. Hollywood producer and pitch master Brant Pinvidic has sold more than three hundred
TV shows and movies, run a TV network, and helmed one of the largest production companies
in the world with smash hits like The Biggest Loser and Bar Rescue. In his nearly twenty years
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of experience, he’s developed a simple, straightforward system that’shelped hundreds—from
Fortune 100 CEOs to PTA presidents—use top-level Hollywood storytelling techniques to
simplify their messages and say less to get more. Pinvidic proves that anyone can deliver a
great pitch, for any idea, in any situation, so your audience not only remembers your message
but can pass it on to their friends and colleagues. You’ll see how his methods work in a wide
range of situations—from presenting investment opportunities in a biotech startup to pitching
sponsorship deals for major sports stadiums, and more. Now it’s your turn. The 3-Minute Rule
will equip you with an easy, foolproof method to boil down any idea to its essential elements
and structure it for maximum impact. Simplify. Say less. Get More.
"A farmer and entrepreneur, Chase is a man of many abilities. Now he is being asked to use
those abilities, and his own particular skills with a sword and bow, to assist an alien planet.
This means trading a valuable resource that the planet harbours to convince the Inter-galactic
Federation to repair its failing sun" -- Back cover.
What’s YOUR story? In the hypercompetitive world of Silicon Valley, this question has
replaced “What’s your pitch?” It’s another way of asking, “Who are you?” The art of the pitch
is nothing short of a survival skill. If an entrepreneur can’t convince an investor in 10 minutes
that a business idea has potential, that is often the end of it. If a project manager in a large
enterprise can’t win support from other stakeholders, his or her project is at risk. You always
need to be selling yourself, pitching your partners or your clients to work with you, or pitching
what makes your new business an exciting and worthwhile investment. You may not realize it
right now, but you do have a one-of-a-kind story to tell, one that makes you stand out from
everyone else—a unique tale that makes you, your product, or your business unforgettable. In
One Perfect Pitch, Marie Perruchet will help you discover it, hone it, and present it, so that you
get buy-in from colleagues and potential investors. Learn: • How to mine the worst experiences
of your life for your pitch • How to tell me, show me, and sign me up in one minute • How to
make a good impression through any medium • The dos and don’ts of pitching etiquette—and
how to correct common mistakes • The unspoken rules in Silicon Valley A former mentor at
500 Startups, where she was a pitching coach to world-changing companies at one of the
largest incubators in the U.S., Perruchet shares her proven methodology, insider advice, and
hands-on exercises. She provides a step-by-step framework that ensures you are pitch perfect
whenever you need to sell an idea, a product, a business—or yourself. Marie Perruchet is the
founder of One Perfect Pitch, a San Francisco-based consulting firm. Drawing on her
experience as a BBC journalist and news correspondent, she works with business executives
to shape their stories and deliver effective pitches. As a former mentor at 500 Startups, the
largest accelerator program in the U.S., she helped prepare startup founders and
entrepreneurs for Demo Day, when they pitch venture capital funds and angel investors. Her
clients include multinationals, tech incubators and accelerators, startup founders and
entrepreneurs, and portfolio companies. Perruchet also coaches C-level executives from
around the world and has been featured in the Wall Street Journal, Marie Claire, and Le
Monde.
Home is where the heart is... Seven years after leaving town and the only girl he loved, Cooper
still couldn't forget about Sophia. He had two loves. Music and the woman of his dreams.
Coming back home proved that would always be true. But things have changed. Now he has to
gain her trust again if he wants to make her all his. The question is, did he lose his chance the
first time? Some things are hard to forget... Sophia tried to stop loving Cooper and failed
miserably. Despite the way he'd abandoned her seven years earlier, she can't seem to stay
away, even though trusting him doesn't prove easy. One careless night could change it all and
the secret she carries may ruin any chance of them being together. They say life is all about
taking chances. But when opportunities are lost and love comes knocking the second time
around, lives are changed forever.
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THE BESTSELLING AUTHOR OF PITCH ANYTHING IS BACK TO FLIP YOUR ENTIRE
APPROACH TO PERSUASION. Is there anything worse than a high-pressure salesperson
pushing you to say "yes" (then sign on the dotted line) before you're ready? If there's one
lesson Oren Klaff has learned over decades of pitching, presenting, and closing long-shot, highstakes deals, it's that people are sick of being marketed and sold to. Most of all, they hate
being told what to think. The more you push them, the more they resist. What people love,
however, is coming up with a great idea on their own, even if it's the idea you were guiding
them to have all along. Often, the only way to get someone to sign is to make them feel like
they're smarter than you. That's why Oren is throwing out the old playbook on persuasion.
Instead, he'll show you a new approach that works on this simple insight: Everyone trusts their
own ideas. If, rather than pushing your idea on your buyer, you can guide them to discover it
on their own, they'll believe it, trust it, and get excited about it. Then they'll buy in and feel good
about the chance to work with you. That might sound easier said than done, but Oren has
taught thousands of people how to do it with a series of simple steps that anyone can follow in
any situation. And as you'll see in this book, Oren has been in a lot of different situations. He'll
show you how he got a billionaire to take him seriously, how he got a venture capital firm to
cough up capital, and how he made a skeptical Swiss banker see him as an expert in banking.
He'll even show you how to become so compelling that buyers are even more attracted to you
than to your product. These days, it's not enough to make a great pitch. To get attention,
create trust, and close the deal, you need to flip the script.
Life, liberty, and the pursuit of happiness are prescribed ideals in America of 2050. The Moral
Authority, the nation's newest branch of government, has virtually eliminated crime, poverty,
and most social ills, but it also rules the land with a tyrannical fist, championing ignorance and
brandishing fear. Mark Bryan is a gay man whose existence brands him an outlaw; Isaac
Montoya is a charming stranger, who entices Mark to defy moral law; and Samuel Pleasant
runs the Moral Authority and plans to punish moral offenders and a rebellious uprising-no
matter the cost. Will liberty and justice return for all?

This book is laden with POWERFUL PRECIOUS DECLARATIONS which can be taken
[applied] like medicine. SPEAK it as prescribed several times a day over situations,
crisis, circumstances, challenges, turmoil, doubt, fear, sickness and so on. God spoke
everything into being & we are made in his image, hence we also have the power to
DECREE, DECLARE & ORDAIN and supernaturally take charge by SPEAKING OVER
everything or anything facing us. All we need do is believe! This book is for those willing
and ready to take charge of their lives, their living and be TRANSFORMED through the
POWERFUL declaration of SPOKEN words! This book will set you free in the name of
Jesus. All you have to do is believe!
Let your daughters master their interest in fashion with this Let's Play Dress Up Now
fashion book. This is a reference book that contains everything they need to know
about the latest trends in fashion and the newest ways to get on with the crowd around
the world. Get them this book now.
Dustin is a seventeen-year-old young man who finds out that his girlfriend, Sandy
The elevator platform has been replaced with the social platform, so whether someone
tweets it or tells it, their story has to be authentic and powerful, or it's lost in the noise.
Getting clear on the story is the first step to creating the kinds of connections that
matterNthe new elevator pitch.
This is a Summary of Oren Klaff's Pitch Anything: An Innovative Method for Presenting,
Persuading, and Winning the DealWhen it comes to delivering a pitch, Oren Klaff has
unparalleled credentials. Over the past 13 years, he has used his one-of-a-kind method
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to raise more than $400 million--and now, for the first time, he describes his formula to
help you deliver a winning pitch in any business situation.Whether you're selling ideas
to investors, pitching a client for new business, or even negotiating for a higher salary,
Pitch Anything will transform the way you position your ideas.According to Klaff,
creating and presenting a great pitch isn't an art--it's a simple science. Applying the
latest findings in the field of neuroeconomics, while sharing eye-opening stories of his
method in action, Klaff describes how the brain makes decisions and responds to
pitches. With this information, you'll remain in complete control of every stage of the
pitch process.Pitch Anything introduces the exclusive STRONG method of pitching,
which can be put to use immediately:Setting the FrameTelling the StoryRevealing the
IntrigueOffering the PrizeNailing the HookpointGetting a DecisionOne truly great pitch
can improve your career, make you a lot of money--and even change your life. Success
is dependent on the method you use, not how hard you try. "Better method, more
money," Klaff says. "Much better method, much more money." Klaff is the best in the
business because his method is much better than anyone else's. And now it's
yours.Apply the tactics and strategies outlined in Pitch Anything to engage and
persuade your audience--and you'll have more funding and support than you ever
thought possible.Available in a variety of formats, it is aimed for those who want to
capture the gist of the book but don't have the current time to devour all 240 pages.
You get the main summary along with all of the benefits and lessons the actual book
has to offer. This summary is not intended to be used without reference to the original
book.
King is arrogant, cocky, and everything your heart tells you to stay away from. Ever is
sassy and strong willed. Together these two are explosive...but getting there is a
challenge. A challenge King happily accepts no matter how bad Ever fights it. SynopsisKingsley Lennox, AKA King, has been dubbed a genius of the architectural world.
Anything he touches turns to gold, and being as successful as he is, his work is his
number one priority. He doesn't have time to date or deal with the slew of women that
gawk at him just because of his perfect face and chiseled body. Plus, no one has
interested him enough to give a shit, until the smart mouthed Everly Adams, AKA Ever,
wakes to the noise of him restoring the building next door to hers. Ever, like King,
doesn't have the time or the desire to date, she's been through so much. So when she
meets King, she can't help but want nothing at all to do with the arrogant asshole. For
one, they share nothing in common. For another, he's pompous, cocky, and throws his
money around as if that will win her heart. Did I mention he's fucking crazy and very
controlling? No, thank you! But when King sets his mind to something, he accomplishes
it...always has, always will. Ever is the biggest challenge he's faced, but will she be the
only person he can't impress? Can King win her over, all while hiding the truth about
who he really is? ***This book is an Erotic Romance novel and contains mature subject
matter. It is not intended for those under 18 years of age.***
Do you feel like you struggle to make time for everything? We are living in a time-poor
society, working more than ever and with less time for ourselves and family. The
pressures and stress of the obligations we feel we have, often leave us without time to
do everything that we would like to. More critically, we lack the time to reflect, review
our lives and consider our direction. Time to contemplate if the decisions we are making
are going to lead us to a life of purpose or an old age filled with regret. Time for
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Anything is based on 5 years of research by Craig D Robinson. Using the techniques in
this book, Craig went from working in an entry level position to, in just four years: start 2
companies, recharge with 12 weeks holiday a year, start a family, grow and sell his
startups and retire at the age of 34. This book shows you how you too can have time for
it all.
Here's an inescapable fact: you will need to know how people talk and react to whatever things
you say. It is also important on how to choose the words and the how to approach a person to
pick up a conversation, be it formal or casual. Conversations are important because they have
the ability to resolve conflicts and find solutions to any situation you are in. A person with a
good ability to talk and connect with others around him will always be in control in any situation
he/she is put in. If you do not develop your conversational skills, you will be let down and
ignored in a social circle. The core of a man's knowledge comes from interaction with different
kinds of people. You have to possess a specific skill set that allows you to open up with other
people and they should be able to give back the same to you.
New for Halloween 2019 - Expanded Edition - Includes More Than 100 Unique Halloween
Designs Pumpkins, Haunted Houses, Jack-O-Lanterns, Witches, Skulls, Trick-or-Treaters,
Cats, Owls, Bats, and Much More New Halloween Adult Coloring Book with more than 100
illustrations. A spooky and fun adult coloring book filled with Halloween themes of all varieties.
Designs of various styles that range from simpler to more complex for all levels of coloring
enthusiasts. Halloween coloring book for adults, teens, men, and women. Carefully chosen
design will provide hours of fun, stress relief, creativity, and relaxation. Full page designs are
printed single side on 60 lb paper stock. Relax and unwind as you color these dazzling
illustrations. This Halloween coloring book for grown-ups features: A variety of styles sure to
please all levels of colorists Each page is 8 1/2 by 11 inches Each page is professionally
composed Beautiful and unique designs, no repeats Single-side pages lessen the chance of
bleed through and make removal and display easy High-resolution printing Great gift idea or
buy one for yourself
The Pitch Deck Book is a step by step guide to raising seed capital from Venture Capital and
Angel investors. This guide was built by Tim Cooley who has spent more than 10 years
screening deals and raising more than $200M in seed and early-stage capital for over 100+
companies. "The Pitch Deck Book is-hands-down-the clearest, simplest, and most concise
guide ever written to creating and delivering an effective startup fundraising pitch. Three hours
spent reading and applying the lessons in Tim Cooley's book will save you thirty hours of wellmeaning-but-ineffective feedback from random advisors. Tim comes from the perspectives of
both a founder and an investor, and as the Executive Director of a highly regarded angel
group, he is EXACTLY the audience your pitch is aimed at. Founders around the world (not to
mention investors who have to sit through awful pitches!) owe him an enormous debt of
gratitude."-David S. Rose, "The Pitch Coach", author of "The Startup Checklist" and "Angel
Investing", founder of New York Angels.Inside The Pitch Deck Book, you will find a guide to
creating all the key elements you will need to engage investors. You will learn everything you
need to do before you ever set up a meeting. You will learn the best format to present your
business so that investors will get excited about your business. Finally, you will be shown a
number of actual pitch decks with some of the most common issues that most founders come
across when they pitch. Not only do you see the actual decks used, but also the feedback on
how to fix them.If you do not want to be the 99% of companies who never get funded and are
looking for the most comprehensive way to present your business to investors, this is the book
for you.For more information and to get a FREE one-pager builder go to my website:
TIMLCOOLEY.CO
There's one objection that we hear from people all the time when they first get started in their
business. They hate selling. Although selling is the core of every single business, people just
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don't feel comfortable going out there and actively selling their products. Using this simple
three-step system, we've sold over 5 BILLION dollars worth of products. In this book, we'll
discuss the three-step system and how you can use it to take your business to the next level.
Sam Hendry is not looking forward to starting at her new school. Things go from bad to worse
as the day of truth arrives and all of her fears come true... and then some.When Sam meets a
different group of people who immediately accept her as a friend, she begins to feel more
positive. With her new friends and interests, will Sam finally feel able to face the bully who
taunts her, and to summon up the courage to perform on stage?
In a small wooded lot a busy woman stumbles upon a strange doll the neighbors possibly left.
She attempts to reveal who brought the toy to her home, but she uncovers no real leads. Then
when a letter turns up asking her to give the doll away as soon as possible, she ends up on the
edge of reason as the doll is in the midst of being reclaimed by someone. The doll although
small and cuddly resembles a somewhat black entity similar to a doll she keeps in her home,
but when a nearby psychic and fortune teller comes to her home asking her to give up the doll
to keep her sanity, but she refuses. The stuffed animal then turns out to be more then she
bargained for when the bear starts to grow a tail and red eyes. When she discovers those
details, she desperately tries to send it away to a pawn shop owner, but the next day he ends
up dead, and a new feeling that the stuffed bear may not be what she considered a stuffed
cuddly toy anymore. The story focuses on the character of Mary, and the stuffed bear that she
suddenly inherits when the doll is left on her doorstep. She finds that although the stuffed bear
did have an owner, he ended up in a mental institution, and the bear was simply left behind,
either by someone else or the bear itself. She doesn't want to come to the terms that it could
have ended up on her doorstep, by itself, but when the tale that the previous owner claimed is
finally revealed, she desperately searches for an answer to the horror of Truggle.
The author of the "Adweek" bestseller "Truth, Lies & Advertising" now shows readers how the
principles of advertising research and planning can be applied to the business of presenting
and selling ideas.
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